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Relationships, relevance 

and results are critical to 

building your influence 

and becoming an 

indispensable business 

partner.

S P E C I A L  A D V E R T I S E M E N TS P E C I A L  A D V E R T I S E M E N T

The most successful technology partners are funded by recurring revenue, 
specialized in vertical markets, and focused on digital transformation. They’ve 
abandoned a hard sell approach and are uncovering opportunity by nurturing 
relationships and delivering meaningful results to the organizations they serve. 

It’s a strategic decision that is serving them well, and one that is supported by 
Ingram Micro. Our continued investments in advanced technologies, cloud, 
financial services, managed IT and professional services are making it easier for 
channel partners to say “yes” to their customers’ needs and wants, and serve 
as a go-to business partners their customers can count on.   

Digital transformation quickly disrupts and differentiates an otherwise level 
playing field. To remain competitive, businesses of all sizes need the strategy 
and support provided by subject-matter experts who know their market, under-
stand their pain points and can help them use technology to achieve their goals 
and objectives faster, better and smarter. It is a seemingly impossible task for 
a channel partner who works independently. For those who team with Ingram 
Micro, it is not only possible, but easier to execute against.  

At Ingram Micro, being an indispensable business partner to solution providers 
and vendors is what we do and what we are further enabling our channel part-
ners to become. Accomplishing this takes tremendous investment, a relentless 
focus on relationships and results, and a willingness to take calculated risks and 
lead where others follow. 

The market is moving fast. Technology partners need to move faster. If you’re  
serious about scaling your success, building your influence and becoming an 
indispensable business partner, connect with your Ingram Micro sales repre-
sentative today. 

BUILD YOUR INFLUENCE AND  
BE INDISPENSABLE


